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Why Join LAN?

*LAN expresses the collective voice of the Green
Industry in Louisiana. LAN members sit on
the Horticulture Commission and lobby for
legislation that affects nurserymen.

*LAN promotes professionalism through a Certi-
fied Nurseryman training manual and test-
Ing program.
*LAN sponsors scholarships for horticulture stu-
dents in universities across Louisiana.
*LAN supports research on topics important to
nurserymen. One LAN grant supported a
comprehensive study of Green Laws. This
study has assisted Louisiana communities in
passing their own Green Laws.

eLAN schedules an annnual short course jointly
with the Mississippi Association of Nursery-
men. This event draws more than 900 par-
ticipants and more than 100 exhibitors. The
course meets alternately in Mississippi and
Louisiana, usually on the second weekend in

January.

APPLICATION FOR MEMBERSHIP
Louisiana Association of

Nurse rymen

AN is subdivided into nursery regions (e.g.. the
Central Louisiana Association of Nursery.
men, the Northewest Louisiana Association
of Nurserymen). Through these groupsang
through the annual short course, you'll meet
others in the Green Industry. You'll get
ideas, find supplicrs or buyers, and meeta ot
of enjoyable, dedicated people.

¢LAN is a participating member of the huge TAN-
‘MISSLARK trade show, which meets annu-
ally during the summer. It is the world’s
largest nursery show, and provides you with
access to almost any nursery product imag-
ineable.

+LAN members receive this magazine, plus supple-
mentary mailouts from LAN secretary Dr.
Warren Meadows.

o LAN offers members special services, such as train-
ing tapes for those seeking to comply with
OSHA hazard communication standards.

To: Officers and Members, Louisiana Associa-
tion of Nurserymen

I hereby apply for membership in the Louisiana
Association of Nurserymen, subject to the approval
of your membership committee. I agree that the
decision of the membership committee is final.

current year's dues.
L7

Should I wish to cancel my membership at any
time in the future, I agree that I must do so in
writing to the secretary no later than the last day of
December of the current fiscal year. Failing to do
this, I acknowledge my liability to LAN for the

Firm Name
Affiliation
Address
City State Zip
Telephone ( ) Date
Applicant’s Signature
. e -

O Regular Membership ecommended by:

owers, refoilers, londscapers, elc. Dues are based on gross
soles: <$100,000, ‘I;: $100,000-$250,00,$50; Firm Nome
>$250,000, $100.)
O Associate Membership Address
($50, for outofstate nurseries, chemical and hord goods sup-
pliers I

Make check payable fo the Louisiana Associati —
e s S50 ety Sons o, LA T390~
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— FROM THE EDITOR 1 O T

Keep on Growing

After 12 years of serving as your
magazine editor, I regret to an-
nounce that this will be my last
issue, at least for the forsecable fu-
ture.

I have accepted a fellowship to
the University of Texas at Austin,
where I’'m now pursuing a Ph.D. in
journalism.

The fellowship is generous, but it
requires that I devote full time to
the books. The Graduate School
discourages fellowship holders from
outside employment,

I’ve enjoyed producing the maga-
zine these many years. I've reported
a lot of changes, from new growing
practices to new regulations to an

epenab Quaity

R

Quality Control « Efficient Service
Customer Satisfaction

Richard Odom
P. O. Box 99

Forest Hill, LA 71430

Phones:
(318) 748-6458
(318) 445-6458

On the front cover

unfortunate number of natural dis-
asters.

My chief joy in producing this
magazine has been getting to know
so many of you. Every nurseryman
is a walking feature story, full of
invention and curiosity.

I feel good about what I've been
able to do as editor. When I took
over the magazine, its circulation
was less than 300. Today Louisiana’s
Nurserymen reaches more than
2,300 readers.

Before I began managing its ad
revenues and finances in 1984, the
magazine was receiving about
$3,000a year subsidy from the LAN
general fund. Since that time, my
records show an average annual
subsidy of less than $400.

I'd like to thank the LAN board
for giving me the latitude to man-
age the magazine. I also thank many
loyal advertisers for their financial
support.

I’ve keptan archive of back issues
of Louisiana’s Nurserymen, and I’ve
filed all photographs with the maga-
zine they’ve appeared in. These may
not be of great sentimental value
now, but they could be a valuable
part of an LAN archive 100 years
from now.

Will LAN be around in 20922 I
am confident that it will. The nature
of nursery work seems to attract
tenacious individuals—people who
work 16-hour days when necessary,
people who replant after freezesand
rebuild after fires and restructure
after economic downturns.

The nurseryman’s day-to-day rou-
tine makes the world a more beau-
tiful place. Not many other profes-
sionals can claim this. I believe this
inherentsatisfaction will always draw
people to the Green Industry.

This is farewell; not goodbye; I'll
return to Louisiana in August 1994
to resume my faculty position at
USL. I'look forward to seeing many
of you again. But until then, best
wishes.

Dennis McCloska{ presides over the AAN Board of Governors ot the 117th AAN Convention, held July 23-26 in Columbus,
pli

Ohio. Photo supplied by AAN.
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WORKING FOR PROFITS

Accountants: Friends or Foes?

BY VWARREN PURDY

At this time I would like to discuss
theaccounting profession asawhole.
Most firms place far too much
importance on accountants’ advice.
They are human just like the rest of
us and have their limitations. They
have been trained in manufacturing
and retail accounting and are not
familiar with the Green Industry.

What a dilemma—nursery own-
ers are technically oriented and
cannot tell their accountants what
they need. The accountants do not
know the business in order to sup-
ply the correct and necessary infor-
mation. And yet when performing
my management audits across the

22105 Lowe Davis Road
Covington, LA 70433

FOLIAGE IN COLOR
YEAR-ROUND

e Geraniums

e Annuals

e Garden Mums
e Pansies

e Poinsettias

Ronald J. Casadaban

nation, I receive the greatest oppo-
sition to change from the account-
ing profession, whether it be an
accountant, CPA firm, or an in-
house bookkeeper. Furthermore,
the traditional accounting that is
now being used is neither applicable
nor useful in the Green Industry.

Should Green Industry operations
be molded to fit the restrictions and
limitations of traditional account-
ing in order to make theaccountant’s
job easier? I think not!!!

Traditional Accounting

Let’s look at some of the tradi-
tional accounting functionsand how
they have made their way into our
industry. By its very nature account-
ing deals with historical data—

“water under the bridge,” ¢, o
speak. I can accept this—yh,, I
cannotacceptis historical data which
arc neither understandable nor
uscful to management in the Gree,,
Industry.

The prime offender is the formg,,
for the Statement of Profit and [ o
which permeates traditional .
counting. The most important
management decision-making too)
for the Green Industry contractor is
the Statement of Profit and
Loss...but here is where traditional
accounting methods do their great-
est harm. For some reason, account-
ing academicians have been teach-
ing their students a standard format
for the profit and loss statement
which is applicable primarily to

THE QUALITY, VARIETY AN

QUANTITY YOU NEED

*28 greenhouses

*Woody ornamentals in
containers up to 20-gallon’

*Decades of courteous,
professional service

Covington (504) 892-2795

La. Line 1-300-325-7235

/

|1
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manufacturers and retailers. This
universal format is the only one
consistently used byaccountantsand
bookkeepers and is automatically
forced on all business entities, in-
cluding those in the Green Indus-
try.
Instead of carefully separating and
allocating Direct Operating Costs
and Administrative Expense items
into their respective categories, most
accountants and bookkeepers are
content to itemize direct operating
costsas “Costof Goods Sold,” which
include materialsand beginning and
ending inventory items. They put
the remaining expenses into the
mystical catchall term “Overhead”
or “Other Expense.” The resulting
Profit and Loss Statement generally

Working for Profits

Management
Consulting for
the Green
Industry

*Seminars

*Speaking Engagements

sIndividual Business Con-
sultations

*Team Member Manual

*Incentive Plans

*Sample Contracts

*Computer Software

For further Information
write or call:

THE WARREN F. PURDY
COMPANY

2357 S. Gessner, Suite 209
Houston, Texas 77063
(713) 780-4857

indicates that the Green Industry
contractor hasa fantastic gross profit
percentage of 40-50% and an
ecnormous overhead percentage of
between 35-45%.

When their statements are refor-
matted to reflect the true direct
operating costs and administrative
expenses, the actual gross profit
percentage is usually between 10-
17%, while the administrative ex-

ing procedures we are now expected
to use.

Further, the accounting state-
ments should not be kept for the
purpose of tax reporting, but should
be produced for the sole purpose of
management decision-making. The
accountant/bookkeeper can refor-
mat the managerial Statement of
Profitand Loss to satisfy the banker,
bondsman or IRS.

I
As Green Industry members, we need to

establish our own accounting formats

B

pense is usually around 10% or less.
This would produce a net profit
from operations of between 2% and
7%. To compound the problem
made by the accountant’s statement,
the banker and bondsman will use
this statement to rate your firm’s
operations.

Managerial Statement of
Profit and Loss

What I am proposing to clear up
this misunderstood accounting
function is neither novel nor myste-
rious; rather, a logical look at the
need for specialization in our indus-
try. As Green Industry members,
we need to establish our own ac-
counting formats in order to have
the proper information by which to
manage our business.

The Statement of Profit and Loss
should reflect the true picture of
our operations. Readability, under-
standability, and accuracy should
be the key factors influencing the
accounting practices and reports that
we accept for our industry—not the
traditional or “accepted” account-

Your Statement of Profit
and Loss

Take a look at your Statement of
Profitand Loss—at the section called
“Overhead” or “Other Expenses”
(usually the section below your gross
profit figure). Do you see items like
salaries, officers’ salaries, equipment
rental, gas and oil, maintenance and
repairs, advertising, and 100% of
the payroll taxes, insurance and
depreciation? Is your “Overhead”
higher than 20 percent? Don’t feel
bad; you are not alone! You are just
avictim of the traditional method of
accounting—as are many of your
associates in the Green Industry.

Let’s assume for a moment that
you have to use your statement
supplied to you by your accountant
to make a very important manage-
ment decision.

You know that you have to cut
back on expenses somewhere, but
where? With an overstated “over-
head,” the first place you’d proba-
bly turn to to cut overhead is your
office staff.

Can you afford to lose the services



6

Louisiana's Nurserymen ¢ Volume 15, Number 2 » Summer 1992

of your secretary? Can you afford to
miss important phone calls or fall
further behind on your administra-
tive paper work? If you had the
correct picture through the use of a
properly formatted and allocated
managerial Statement of Profit and
Loss, you would probably find that
the actual “Overhead” (administra-
tive expense) is reasonably low and

that the real place to look for poten-
tial savings is in the direct operating
cost arca: improving the efficiency
of your field work rather than re-
ducing your very valuable office staff.

You cannot make a correct man-
agement decision until you havF a
statement that meets your special-
ized needs, a statement that you can
read, use and understand. Just as

the accrual method of accounyy, ;
of utmost importance to the mgls
agement decision process, 5o i dr: i
managerial Statement of Prof, an;
Loss. If your present accountapy ;
unwilling to supply you with thi:
important managerial statement it
is up to you to find an account;;m
who will. After all, who rung your

business—you or your accountany

Star Rt. 1, Box

GEHRON-TEED BARK
CompPANY & INURSERY

70634 (318) 463-3148

11-G, DeRidder, LA

Nursery Plants:
Container-grown woody
ornamentals are our specialty.

Pine Bark and Mulches:
All grades available in bulk.

%a%anthus, Dwarf Yaupon, Dwarf Gardenias, Citrus,
yhaw, Blueberries, Ground Covers, Azaleas, Others

Write or call for our price list

[ J
Ridge
Nursery
Victor Sharp
8308 1Holliday Rd.

Folsom, LA 70437
(504) 796-3019

INDUSTRIES, INC.

Nursery Nails « Greenhouse Film « Shade Cloth
Clear & Black Plastic Film ¢« Ground Cover
Freeze Protection Material « Burlap by the Bale

A
g?’rfc?gf :tf Nursery Sales
(504) 947-1002
1-800-365-1002 toll-free

(504) 944-2575 FAX
77777

\
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ﬁahara’s

Landscape

Walter M. Imahara
8680 Perkins Rd. « Baton Rouge, LA

70810 « (504) 767-2250

HAROLD'POOLE
N-URSERY

Harold Poole Sr., Owner
Harold Poole Jr., Horticulturist, B.S.

A—

P.O. Box 153
Forest Hill, LA 71430
(318) 748-6959

Located on Highway 112 East
Between Forest Hill and Lecompte

Member of:
International Plant Propagators Society
Louisiana Association of Nurserymen
Central Louisiana Association of Nurserymen

George
Johnson
Nursery,

Inc.

AR
& A

VL T T
R ‘-_. ; ‘ LY
P T gy PRIV, Y

Quality is
the root
of our
business

Rt. 1, Box 51-A
Forest Hill, LA 71430
(318) 748-8715
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McCloskey, right,
congratulates
outgoing AAN
President Richard
Campbell at the AAN
Past Presidents’
Banquet.

Photo supplied by AAN.

AAN President McCloskey

HREE DECADES AGO DENNIS

McCloskey first put spade to

soil in his own nursery. This
year he put gavel to podium as
president of the American Associa-
tion of Nurserymen.

In late July McCloskey became
the second Louisianian in 11 years
to ascend to the helm of the nation’s
leading nursery association. (Kent
Langlinais of Youngsville headed
AAN from 1982 to 1983.)

McCloskey will spend the year
presiding over the AAN board, vis-
iting numerous regional nursery
shows and servingas national spokes-
man for the green industry.

“I became a member of AAN 25
years ago because I felt the associa-
tion would give me ideas and the
opportunity to talk with successful
and progressive nurscrymen
throughout the U.S.,” McCloskey
says.
«1 also felt an obligation to pay
my portion to AAN for the work
they do on a national scale. AAN

protects us by monitoring regula-
tions and legislation that will affect
the industry. For us in Louisiana,
AAN recently helped formulate
realistic fire ant regulations.”

AAN was organized in 1875 as
the national trade association of the
nursery industry (see related story,
page 12). It is headquartered in
Washington, D.C.

McCloskey heads Louisiana’s larg-
est wholesale nursery, Windmill
Nurseries in Franklinton. His com-
pany employs more than 100 and
ships plants to 20 states. He feels
the AAN presidency won’t be a stick
in his spokes. “As Windmill Nurser-
ies President I attend 15 to 20 trade
shows and nursery events a year, so
the AAN presidency will increase
my travel only by a half dozen or so
short trips.”

McCloskey plans to continue
AAN on its course of self-examina-
tion and reform. “AAN recently
updcrwcnt a lengthy strategic plan-
ning program, a communication

audit,and a member audit. We hired
a new executive director, Bob
Dolibois. We went through a lot of
changes, all for the good.

“The member audit ranked the
convention as one of the last things
in importance. We've gone to 2
shorter convention, held in con
junction with state or regional
meetings. This year we met jointly
with the Ohio Nurserymen’s AssO"
ciation; next year, with TAN-MISS-
LARK; the year after, with the
Pennsylvania Nurserymen’s AsSO”
ciation.

“The member audit also told U
why people joined AAN: primarily
for legislative and regulatory WO™
They view us as leaders in the indus-
try. We have to concentrat¢ more
on what we can do uniquely &
best. AAN will also be active ¥
getting government involved 7'
environmental movement, making
sure our business wears a whit€ hat.

“AAN serves as the soundm?1
board for any question Of concer
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thataffects the Green Industry. AAN
is r‘.:Cognizcd as the lcad;r in infor-
mation. We're bccommg much
more mcmbcr—rcspoqsnvc. For ex-
ample, 2 member might call and
want to know gbout regulations on
the fire ants or interstate trucking or
cash accounting or the status of
certain chemicals or quarantine
Matters. AAN staff will check it out
and get the member an answer.”
To streamline its operation, AAN
realigned all its publications, drop-
ping the ones judged as not impor-
rant. McCloskey feels that AAN
should leave educational work to
the state organizations, where it’s
done more cheaply and effectively.
McCloskey says he will revamp
the AAN structure to make com- —
mittees more proactive, and to get
more member involvement. “We’ll

Adams’
Nursery

159 Stokes Lane
Forest Hill, LA 71430

A

&%)

Steven & Barbara Adams (318) 748-6745
One mile east of Forest Hill on Highway 112

I

—

We offer a good selection of varieties and sizes:

also examine the dues structure to Azaleas ¢ Camellias * Hollies ¢ Juniper
mals: ST IS faie. AAN iS dom- Trees * Crepe Myrtle e Hawthorne
posed of many more small nurseries

than large ones. That’s one of the e Other Woody Ornamentals

most-misunderstood things about
AAN. Many, many AAN members
come from nurseries grossing under
$300,000.”

About 3,000 firms from all areas

Member (318) 365-4858
z':;cb(ci;c.cn Industry are now AAN LAN Rt. 1 , Box 232-T
“Ipersonally feel strongly that we TAN New lbe ria, LA

need to get all people involved with
AAN. AAN is not a threat to any
stateor regional association. It wants
to be partners in improving the
things that most affect nurserymen.”

70560

Wﬂ/ﬁ:ﬂﬂ{/ﬂmﬂ#ﬂﬂﬂﬂmimWﬂW
Louisiana’s Nurserymen

is the official publication of the Louv-
isiana Association of Nurserymen,
Inc. Published triannually and circu-
lated 1o LAN members and others in
the Green Industry.

Editor Mike Maher
Contributors Severn Doughty
Warren Purdy

Correspondence and advertising
inquiries may be directed fo:
Lovisiana’s Nurserymen
Box 40024

Lafayette, LA 70504

e e
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A leader in many nursery organi-
zations, McCloskey is a past presi-
dent of LAN, and a winner of the
Ovtstanding Nur man Award
and the J. A. Foret Award given
annually by LAN. He is a past
president of the Southern
Nurserymen’s Association, and
has been a board member for the
Wholesale Nursery Growers
Association. (File photo)

Three Decades of Nursery Leadership

hen.Dennis_and Blanche
McCloskey started Wind-
mill Nurseries in 1962,
neither could afford to devote full
time to the nursery. She taught
school and he worked for Orkin.
But that year they bought land in
Washington Parish, across Lake
Ponchartrain from New Orleans,
and in their spare time they planted
their first five-acre patch of land-
scape plants. Dennis did landscape
work and installed patios. Two years
later he quit his Orkin job and began
a career that would eventually make
his nursery the largest in the state.
Windmill Nurseries expanded
during the building boom of the
1960s and ’70s, opening up mar-
kets primarily in the South.
McCloskey chose to grow the

staples—crepe myrtle, live oak, holly,
magnolia, and so forth—butto offer
them in all range of sizes and quan-
tities, always with a critical eye for
quality.

In 1970 McCloskey incorporated
the nursery and planted his first
container stock. Over the years,
container stock sales gradually grew
to 60 percent of total sales.

He expanded acreage of the main
nursery from 133 to 455 in the mid-
1970s, then purchased the 140-
acre Fisher Farm in 1983 and the
108-acre Jones Farm in 1986.

These expansions entailed more
than the purchase of land. Windmill
has put in 13 irrigation ponds, 30
wells in the 4- and 6-inch range, six
digging machines for field-grown
stock, a lighted 14-bay truck load-

ing area, 50 tractors, 80 wagons,
dozens of propagation housesand
full-time sales staff of five. Sales
offices are located in Dallas, At-
lanta, Houston, Memphis and the
home office.

McCloskey is careful not to rely
too heavily on any one geographic
area or any one segment of the
nursery market. The Windmill cus-
tomer base is 45 percent landscape
contractors, 15 percent garden
centers, 20 percent rewholesalers
and 20 percent retailers.

Windmill employs about 100 full
time; McCloskey takes pride I
running the nursery in a profes-
sional, businesslike fashion, with
employee manuals and regulaf
management meetings.

In 1980 McCloskey opened 2
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opd enterprise, Louisiana Horti-
SCCl[ ol Transportation, to create
other income stream and to give
windmill more control over ship-

ing. LHT serves as truck brokers
For nursery shipments. A - third
companys Louisiana Irrigation and

uipment Su.pply, Inp., sells tree
spades, irrigation  equipment and
rclated nursery hardware.

A chart of Windmill Nurseries’
growth would haveits valleys as well
25 its peaks. The nursery lost mil-
lions in inventory during the three
Jisastrous freezes of the 1980s. A
nationwide glut of nursery materi-
Jsand a soft market in the 1980s
didn’t help either.

McCloskey plans to construct 50
grccnhouscs a year, to shelter stock
against vicious  Louisiana  winter
weather.

To improve sales in vicious Lou-
isiana summer weather, Windmill
has gone big-time into containeriz-
ing large field-grown stock. Cur-
rentlyabout 20 percent of Windmill
field stock goes to market in con-
riners, but McCloskey sees this

Lo ST ae LR g Spe—— ——— —
e 0RO
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McCloskey ex

nded his container plant growing areas dramatical

during the mid-1980s. Container plants now comprise 60 percent o

total sales. (File photo)

percentage zooming upward, as
landscapers and retailers demand
plants ready-to-install even in mid-
summer. The company builds its
own boxes out of treated wood and
galvanized steel strapping.

Of his AAN Presidency

McCloskey says, “I intend to repre-
sent first, AAN; second, Louisiana;
and very far down the list, Windmill
Nurseries during the coming year. I
hope that I can represent my fellow
Louisiana nurserymen in a positive
and professional manner.”

LAFLEUR’S NURSERY, .

150 Acres of Field-Grown Nursery Stock
QUALITY IS OUR SPECIALTY

200,000 container-grown plants
Our own selection of Raphiolepsis are planted
and growing well all over Louisiana,
Texas, Mississippi and Arkansas.

Raphiolepsis Janice — Blooms pink and semi-dwarf

Raphiolepsis Elizabeth — Light pink and excellent growth
Raphiolepsis Peggy — Pure white, excellent foliage

|"!C 66 Box 222A Washington, LA 70589

__ Phone (800) 447-6951; (318) 826-7118
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AAN: The Green Industry
Voice in Washington

Most state nursery associations
do a good job of monitoring legis-
lation coming from the state capi-
tol. Butin Washington D.C., a veri-
table jungle of legislative and regu-
latory agencies, the nursery industry
expresses itself chiefly through the
American Association of Nursery-
men.

For example, when Congress
recently considered the North
American Free Trade Agreement,
AAN represented nursery viewpoints
in such matters as potential pest
infestations from Mexico and the
need for Mexico to recognize plant
patents.

AAN worked with the U.S. De-
partment of Agriculture to maintain
the availability of methyl bromide as
a pesticide. The association also
helped win science-based regula-
tory responses to such imported pests
as the fire ant, the Japanese beetle,
and black stem rust.

In business matters, AAN worked
to preserve the nursery industry’s
ability to use cash accounting pro-
ceduresand currentinventory meth-
ods. When the IRS attempted to
reclassify independent contractors
as employees, AAN published 2
Guide to the Use of Independent Con-
tractors, which shows nurserymen
how to lessen tax liabilities.

Last ycar AAN monitored more
than 200 picces of legislation and
testificd to Congress on ninc occa-
sions.

In 1991 AAN initiated a Legisla-
tive Leadership Conference which
drew more than 200 nursery leaders
to Washington, D.C. They visited
nearly 150 senators and representa-
tives, presenting nurscry perspec-
tives at the grassroots level. During
the past year thc AAN Nursery
Industry Political Action Commit-
tee collected $19,000 to support
campaigns of legislators who sup-
port nurscry interests.

In these and many other matters,
AAN serves the interests of nursery-
men throughout the nation.

AAN was founded in 1875, and
through the years has championed
such plant-related movementsas the
World War 1II Victory Garden and
the Johnson Administration high-
way beautification program. Cur-
rently through its “America the
Beautiful” program, AAN is en-
couraging the planting of one bil-
lion trees a year across America.
Working with AAN in this effort are
Rotary International, the U.S. For-
est Service and Mothers Against
Drunk Driving.

For 40 years AAN has sponsored
the National Landscape Awards, the
nation’s oldest landscape beautifi-

cation awards.

AAN now holds its annual con-
vention in conjunction with state or
regional association meetings. Next
year AAN will meet immediately
prior to TAN-MISSLARK, which
will allow nurserymen to participate
in both events. At the conventions,
AAN consultants provide informa-
tion on a host of nursery issucs,
from computer use to immigration
laws to quarantmcs

Members receive two newsletters,
the triweekly UPDATE and the
bimonthly AAN TODAY.

Constituent groups

The Horticultural Research Insti-
tute is AAN’s research division.
During 1992 it funded $100,000 in

to your one-stop
source for
ornamental trees,

shrubs, groundcovers

bedding plants &
perennials

l NURSERY CORPORATION

1-800-553-6661 FAX 501-234-6540
P.O. Box 606, Magnolia, AR 71753

WE’VE BEEN GROWING SINCE 1918
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arch Projccts on such topics as
¢

resc t control, water qual- S F II I‘
blol(;%;c\:'!fgcsmcdja and Pcst-rcs?s- uns et N ursery ar
19 4]

cs. HRI will soon publish a

rant e will help nurserymen

udy wh'lCh & and Ly Rt. 1, Box 842, Sunset, LA 70582

" dt‘f nitrate runoft and conserve (318) 662-5008 (day) * 896-6114 (night)
watet

Three other business-specific

gisions of AAN address the par- | Growers of Quality

. lar conccrns‘of three segments eBall
Eﬂhc nursery industry:  Garden all & Burlap Trees

Centers of America; National Land- *Shrubs

qape Association; and Wholesale eContainer Ground Covers
Nursery Growers of America. All
AN members receive a free mem.-
hership to the division of their inter-

est.
GCA sponsors an annual tour of

leading nurseries; this year from Sept.

29-Oct. 2, participating nursery-
men will travel from Philadelphia to
Washington, D.C., viewing the

derails of layout and management
of leading retail nurseries.

The National Landscape Associa-
tion will publish two guides written
by nursery consultant James Hus-
ton, The first is a strategic planning
manual that describes how to write
2 comprehensive one-year land-
sape/irrigation plan. The second
offers tips on how landscape and
imgation contractors can cope with
an adverse business climate.

WNGA will soon publish the
Inegrated Pest Management for
N“lmry Operators Training Man-
wal.

The three business-specific divi-
“ons of AAN sponsor an annual
dgement Clinic in February.

¢ educational meetings make
“allable to AAN members some of
\“Mation’s leading nursery authori-
;cs, Topics in previous clinics have
2duded business building, main-
salmmg market share, motivating
ne.POPle and managing environ-

Ml challenges,

YC‘:\N Opcrated the 1991-92 fiscal
32.2:’1‘. ! 2 budget of more than
rcvc“u‘lhon- Three-fourths of these
du 1&3 ome from membership

: _Cmbcrship costs $250. For

ship °cf nformation about member- RHONE POULENC AG COMPANY
N gn.m“ AAN ar 1250 I St., PO. Box 12014, 2 T. W. Alexander Drive
20005 uite 500, Washington, D.C. Research Triangle Park, NC 27709

7894559(;02) 789-2900 or (FAX) 919/549-2000
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BUY AT
1991 PRICES!
NO PRICE
INCREASE!

SNO-WHITE DAZZLE WHI TE

=" FLOC . g Self-Sticking
A\’ New self-stick, richer rayon 9> Cellulose flock in white only, Apply with
blend formula. Purer... 2~ 4 3
2 water. No mica...no sparkle. Whiter than

=\ brighter. Goes further. Dries { y :
faster. Fire retardant. s white. Free-flowing. Guaranteed to stay on!

~

=4 In white only. ; Fire retardant
In Whita 'P; Loc Sa RAYON FLOCK - Yl :
White, Pink and Blue :3 . (Use with adhesive) TN

Self-adhesive. Applied with water.

Guaranteed to stay on! Dries faster than

(Choice of 14 colors)

~ ?, Choose from 3 types: o LAO?N
AL’ RANDOM CUT (White only) — 4 AS
A%y PRECISION CUT 1/32" bt /.

any other flock of its type. Fire retardant. %% “PRE-KOTE” P.V.C.

MIRACLE
SELF-STICK

100% pure rayon. Precision
cut. No mixing. Apply with
water. Fire retardant. Uniform.
Free-flowing and fast to apply.
In white...(the whitest white
there is) and in 16 vivid colors.

ACCESSORIES!
COMBO GUNS,
FLOCK GUNS,
TANKS,
HEATERS,
FANS,
SUPPLY HOSES,
FOOT SWITCHES,
WATER GUNS,
WATER BASINS.

00

XXX No other on the market that can top thls" o
Developed for the artificial (vinyl) trees 5{‘, PER BAG
Dilute with water 50-50 T
V- Flame Retardant k2 O
~ EVERGREEN FLAME RETARDANT Ah'\’% SPARKLING
For live Christmas Trees STARS &
Nothing to Mix <N A
“FLAME STOP” ' GLITTERS
For flame proofing Christmas trees "N 2y : righ % ish i
Mix with 25% to 50% water Y, BE? t‘t nor; tarrtusb : aluminum.
PERMANENT FLOCKING ADHESIVE S SORGLIUa e L
“Still the best on the market for ... StayFresh Water Basins
the old 2-gun method of flocking” -
5 Flame Retardant! E <
May be thinned up to 1/2 water to 1/2 adhesive . e POLYETHYLENE
CELLO FLOCK (PLAIN) ok % %
Use with adhesive. Flame retardant. Economical. ) TUBES
In white only. Pt =] S
= > r finished trees
WIRE WONDER TREE STANDS @ve d o-tedj I d
Mount trees fast, securely and straight with these quality wire stands % T i P CIEREN Bl
1% ; Eaé;ilame in three styles. e =lu, delivery. Pre-cut to
5 (Large/20 per package) NS a5 S : f
3 LEGS (27" size/20 per package) N\ e X T 3 W_I,de o ge 04..
SMALL (17" size/20 per package) 3 A sizes: 36" x 42" to 8

\
S A S “;'ﬁ;&gx 500 foot roll.
.

: { =~ et R 3
= R N O

PRODUCTION

FLOCKI

NG MACHINES

‘Producer” flocks.an 8' tree in 5 minutes.
¢ One-Gun Method complete with “combo”
gun, electric foot switch for instant “on/off."

| 70 ft. reinforced 1% flock hose and water i = :
hose with connectors. 30 pounds or more “JUNIOR” PRODUCER

capacity dump
k feature lets you

hopper's instant change @ Identical to the “Producer” model
change colors quickly with In appearance except for smaller,

no loss of time or labor. Portable and ) : 12-pound capacity hopper.

mounted on rollers for greater mobility, ; LN $ oo
$Q D500 s Y625
FOB Chicago, IL

FOB Chicago, IL

FLOC-FLO

CORPORATION
211 N. Carpenter, Chicago, IL 60607
312/666-7000 « 312/733-5442
Fax 312/666-7002 « 1-800-356-3562

ASK ABOUT OUR PACKAGE DEAL!

" : 2 TERMS: 25% deposit with order.
Complete with flocking machine, flocking t Sl i
stands and polyethylene tubesg. 0 Balance C.0.D. Net remittance i

Everything you need. order saves your C.O.D. charges. All
WRITE FOR OUR NEW items F.O.B., Chicago, IL.
1992 CATALOG. ALL ORDERS ; ithout
SHIPPED THE SAME DAY iicdelaubiectig.changeiwifo
THEY ARE RECEIVED. glice,
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Ten Pass Certified
Nurseryman’s Exam

Ten Louisiana nursery profession-
Jspassed all five sections of the Cer-
ficd Nurseryman’s Exam, admini-

Steve Bellanger, Banting Nursery,
Westwego.

Michele Charvet, Charvet’s Gar-

stered bY LAN in June. den Center, Metairic.

They are: , Nathan Dondis, Greengate Gar-
Robbic Barry, Barry’s Nursery, den Center, Lake Charles,
Grand Coteau. Don Dugal, Sunset Nursery Farm,

|
$

§

Write or call for our price list and

gfulbcolor barerooet.rose catalog. zH
"y ht

SIMPSON
SoD

Tifway II Bermuda

Ccntipcdc Meyer Zoysia
Tifgreen Bermuda

Raleigh st. Augustine Emerald Zoysia

PLANT Your FeeT IN SiMPSON SOD
(504) 8924065 1-800-635-3690 Covington, LA

Sunsct.

Bobby Guillot, Guillot Nursery,
New Orleans.

Brent Jeansonne, B & ] Nursery
Marerro

Leslie LeBlanc, D.A. LeBlanc Nurs-
ery, Abbeville.

Rick Webb, Louisiana Growers,
Amite :

Emma Williams, St. Rose.

Certified Nurseryman status
implies a high level of professional
knowledge across a broad range of
nursery topics.

The five topics tested are:
ePlant Classification, Growth and

Development
eUnderstanding Pests and Their

Control
eCulture of Nursery Stock
eLandscape Contracting, Turf and

Tree Management
ePlant Identification.

The exam costs $75. Anyone fail-
ing one or more parts can retake the
failed part(s) for $15 per part. The
LAN booklet, Louisiana Nursery-
men’s Manualfor the Environmental
Horticultur Industry, serves as a
study guide for the exam. This is
available for $50 from LAN Secre-
tary Dr. Warren Meadows, 4560
Essen Lane, Baton Rouge, LA
70809.

The June test was preceded by a
one-day review session conducted
by LAN board member Dr. Severn
Doughty.

Information about future test
dates is available from Meadows
(504) 766-3471 or from Doughty
(504) 486-4054.

The new certified nurserymen and
nurscrywomen will be recognized
at the LAN-MNA Conference
awards banquet in January.
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From the publishers of the PLANTF INDER® Magazine

SOUTHEASTERN

OCATO

PLANT & SUPPLY

Capture the attention of more than 15000
potential buyers for as little as $30.00 per month.

The LOCATOR is a monthly publication mailed FREE to landscape contractors,
developers, landscape brokers, garden center buyers, landscape architects, and all
members of state associations throughout the southeast. If you would like to see the
members of your professional association receive the LOCATOR, please contact us.

SPECIAL BONUS OFFERS !|

* FR EE plantlistings with any display ad

* Get the first two months
of listings for the price of one !

— Call or send for more information —

BETROCK INFORMATION SYSTEMS
10400 Giriffin Road, #301 « Cooper City, Florida 33328

(800) 627-3819 o (305) 434-4440 o Fax (305) 434-7021

Sales Reps wanted for the new SOUTHEASTERN Plant & Supply LOCATOR maga-
zine. Sales positions currently available in NC, SC, LA, MS, FL, GA, TN, KY and AL.
Please contact Bill Hutchinson or Rusty Keenan.




